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Alcohol producers seek better
market accessin European Union

AGENCIES
NEW DELHI, 17 DECEMBER

The ConfederationofIndian
Alcoholic Beverage Compa-
nies (CIABC) has sought bet-
ter market access for Indian
products in the European
Union.

The apex body of Indian
alcoholic beverage manu-
facturers hasdemanded that
the EU remove the non-tar-
iff barriersthat prevent the vast
majority of Indian products
from being sold in the EU. The
confederation's members
include major Indian com-
paniesthatmanufacture and
market their product ranges
inIndia and abroad.

CIABC, which has been
constantly raising its con-
cerns with the governmenton
the matter, has also reiterat-
ed thatthe traded ealwith the

should be no different from
the UK, negotiationsforwhich
are currently underway. "The
mostnotable is thecondition
that for a product to qualify
asawhisky, it must be matured
for a period not less than
threeyears, and brandyfor one
year,” CIABC Director Gen-
eral Vinod Girisaid inapress
release.

"It has been highlighted
several times, alongwith sci-
entific substantiations, that
such long maturation is not
applicable in a warm Indian
climate. We believe that itis

effectively anon-tariff barri-
er since long maturation
increases the cost of Indian
products by 30-40 percent as
spiritevaporates 10-15percent
every year under Indian cli-
mate (compared to 1-2 per
cent in Europe) and the cost
of capital deployed during
maturation (8-10 per cent
per annum in India com-
pared to 2-3 per cent for
Europe),” Giri added.

"We firmly believe that if
the EUdoesnot repeal the law
pertaining to thematuration,
any trade agreement will be
one-sided, thus favouring
onlythe EU and doingnoth-
ing for the Indian industry,”
he added.

Further, the CIABC rep-
resentative added there should
beaparityin termsofthe EU
and UK --both tax-free trade
between them, Besides, trans-

portation costbetween the EU
and UKis verylowdue togeo-
graphical proximity.

"If the deals agreed upon
are any different, one can
expect the trade to start using
the more favourable route
withoutany incrementalcost
or control,” Giri added.

Further, the CIABC noted
that most trade agreements
have "most favoured nation”
status which would lead to
other countries demanding
parity if the agreements had
any difference.

Citing an example of the
India-Australia FTA, it
explainedif India offers greater
concessiontoany othercoun-
try, Australia would be enti-
tled to claim parity. Hence, the
deal offered to the EU on
wines cannot be different
from what has been offered
to Australia, Giri noted.




